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UNIX Comes 


/Agreements 
with Novell and 
HP Set Future 
of UNIX 


SCO has completed its 
purchase of the UNIX® 
business from Novell, mak¬ 
ing SCO the first company 
to provide both the tech¬ 
nology development and the 
global channel infrastruc¬ 
ture required to ship UNIX 
systems in volume. As a 
result of the purchase, SCO 
has obtained key technolo¬ 
gies and hired more techni¬ 
cal staff, while significantly 
increasing its number 
of customers, strategic 
OEM allies, distributors, 
resellers, and authorized 
support and training cen¬ 
ters worldwide. SCO and 
Novell have also entered 
into a strategic develop¬ 
ment agreement to inte¬ 
grate NetWare® file, print 
and directory services into 
future SCO® UNIX® sys¬ 
tem products. 

In return, Novell 
received 6,127,500 shares 
of SCO common stock, 
resulting in an ownership 
position of approximately 
17% (post transaction) of 
the outstanding SCO capi¬ 
tal stock. In addition to 
the stock and other con¬ 


siderations previously 
announced, Novell will 
receive a revenue stream 
back from SCO based on 
the revenue performance 
of SCO® UnixWare® prod¬ 
ucts. This revenue stream 
ends in the year 2002, and 
is not to exceed $84 mil¬ 
lion net present value. 

“SCO is taking an 
active role in consolidat¬ 
ing the UNIX system 
market,’* said Alok Mohan, 
president and CEO of 
SCO. “This is significant 
because UNIX is the lead¬ 
ing business-critical serv¬ 
er for large and small 
businesses today, and 

“SCO’s only 
business is UNIX 
and UNIX-related 
software” 

these businesses must 
have a reliable source for 
future UNIX system tech¬ 
nology. SCO’s only busi¬ 
ness is UNIX and UNIX- 
related software, and 
we’re the world’s leading 
provider of UNIX server 
and host systems. SCO 
continues to be the right 
source that end users, 
developers, and OEMs have 
been looking for in this 
market. SCO, Novell and 
HP, along with other 
strategic allies, will drive 
the future development of 


Home to SCO 




the UNIX system to pro¬ 
vide our customers with a 
reliable and innovative 
platform for future 
growth.’’ 

Richard W. King, execu¬ 
tive vice president and 
general manager of Novell 
Systems Group, said, “We 
are very pleased that 
both the development 
and distribution of 
UnixWare is now in the 
hands of the leading 
UNIX-on-Intel provider, 
resulting in the further 
consolidation of UNIX. 
With tight NetWare 
integration in SCO 
UnixWare, as well as 
SCO’s merged SCO 
UnixWare and SCO 
OpenServer product due 
in 1997, enterprise cus¬ 
tomers will benefit from a 
high-volume UNIX oper¬ 
ating system with 
advanced network and 
enterprise services.’’ 


New Development 
Center in New 
Jersey 

SCO will open a new 
development center in 
New Jersey, to be staffed by 
approximately 120 employ¬ 
ees, including engineers and 
marketing, sales, and admin¬ 
istrative personnel. The 
new center will help drive 
UNIX system development, 
while handling OEM busi¬ 
ness development and 
UNIX licensing. HP has 
previously announced its 
intent to open a develop¬ 
ment site in New Jersey 
which will facilitate joint 
development with SCO and 
Novell. 

“This is an important 
step toward the UNIX 
plans announced by SCO, 
HP and Novell at the 

continued on page 4 
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Oracle + SCO Shatter 
TPC-C P/P Benchmark 


Oracle 7 on SCO 
UnixWare 2 recently shat¬ 
tered the price/perfor¬ 
mance record for a DBMS, 
according to the industry- 
standard TPC-C benchmark. 
Oracle also delivered the 
highest ever TPC-C result 
on Compaq® ProLiant 
servers and on any Intel 
processor-based configura¬ 
tion to date. Oracle7 
Release 7.3 delivered 3,516 
tpmC at an outstanding 
price/performance level of 
$l86/tpmC, running on a 4- 
processor symmetric multi¬ 
processing (SMP) Compaq 
ProLiant 4500 5/133 with 
the SCO UnixWare 2 oper¬ 
ating system. 

On comparable Compaq 
servers, Oracle7 offers an 
outstanding 23% better 
price/performance and 43% 
better performance than 
Microsoft SQL Server, 
demonstrating Oracle’s 
performance and value lead¬ 
ership in enterprise-wide 
database technology. 


“With over 1061 tmpC 
higher performance than 
SQL Server on comparable 
hardware, Oracle7 contin¬ 
ues to blow away the com¬ 
petition,” said Beatriz 
Infante, Oracle’s vice presi¬ 
dent of the Open Systems 
Division. “With $56/tmpC 
lower price/performance 
than the nearest competitor, 
there is no need to look any 
further for a DBMS solution 
that provides industry-best 
performance and price”. 

Oracle’s performance 
on SCO UnixWare 
demonstrates a powerful 
database management solu¬ 
tion that far surpasses previ¬ 
ously announced TPC-C 
price/performance leaders. 

For more information 
about Oracle, please call 
(415) 506-7000. Oracle’s 
World Wide Web address is 
http://www.oracle.com/. | 


SCO’s New Line of 
Designer Accessories 


SCO ’s new blue-and- 
gold logo has generated plen¬ 
ty of positive comments since 
its unveiling. 



Now you can join in the 
excitement by choosing from 
our new line of designer 
accessories that feature the 
new logo. They make great 
gifts for your friends and 


associates, too! 

To get a copy of the cata¬ 
log, call (800) 615-9365 or 
fax (415) 615-0700. 

Electronic orders: http:// 
www.sco.com/logoshop.htm. 
Or e-mail at scocat@ownco. 
com. 
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SCO/HP/Novell Deal 


Gets Worldwide Support 


“Novell Hands the 
Future of Unix to SCO 

and HP —‘...In the longer 
term (SCO’s Unix) could 
be a threat to NT said 
Julia Cox, Microsoft’s NT 
marketing manager” 

— Computing, 

September 28,1995 

“Julia Cox, Microsoft’s 
[NT] marketing manager 
for business systems, 
feels that SCO stands to 
benefit greatly from the 
deal by acquiring a pow¬ 
erful position in the Unix 
world.” 

— Network Week, 

September, 1995 

“SCO Scoops OS 
in Novell Swap —‘It’s 
a major coup for 
SCO and positions 
them well against NT,’ 
said Microdeck’s Phil 
Dobson.” 

— PC Dealer, 
Sepember 27, 1995 

“This alliance will give 
UNIX a real boost 
to compete against 
Windows NT.” 

— Virginie Robert, Les 
Echos 

“SCO Lays Out 
Plans for Resurgent 
Unix — ‘...We are very 
pleased that SCO is tak¬ 
ing SVR4,’ said ICL 
Server System’s Sue 
Smith.” 

— Computer Weekly, 

September 28, 1995 

“SCO to Take 
Novell’s Unix Business 

— ...Novell’s Unix handoff, 
scheduled for Dec. I, 
should benefit users. Unix 
will be in the hands of 


experienced players.” 

Information Week, 

October 1995. 


Petroleum’s Colin 
Simpson.” 

— Network Week, 

September 27, 1995 
“...A true opportunity 
for SCO to penetrate 



“Three IT Majors 
Join Hands to Deliver 
Unix System — ...The 
combination of these 
capabilities...should be a 
welcome solution for 
UNIX ISV’s and users.” 
— Financial Times, 
September 22, 1995 

‘“I think this 
secures the future of 
UnixWare,’ said Q8 


the high-end market of 
Unix servers.” 

— Les Echos 

“Novell Offloads 
Unix Business to 
SCO, HP — ...[Users] 
said that the new own¬ 
ers of Novell’s Unix 
products and technolo¬ 
gy — the Santa Cruz 
Operation Inc. and 
Hewlett Packard Co. — 


are likely to do a better 
job of attracting third- 
party developer and 
reseller support that 
could make UnixWare 
and other versions of 
Unix an attractive 
option for users build¬ 
ing enterprise net¬ 
works.” 

— Communications 
Week, October 1995 

“SCO, Novell and 
HP Team Up — ‘This 
is going to save compa¬ 
nies time and money, 
because [previously] 
they have had to invest 
money in providing 
commonality,’ said Buzz 
Walker, program man¬ 
ager for the Unix 
Strategy Program at 
HP.” 

— Digital News & 
Review, October 9, 
1995. 

“Novell Hands the 
Future of Unix to 
SCO and HP — ...The 
move also gives HP and 
SCO a leg up against NT 
in the battleground of 
virtual networks...” 

— Computing, 
September 28, 1995 

“SCO has pulled off a 
coup.” 

— PC Week, October 

10,1995 ■ 


3 








SCO Charts Course to Gemini 


IN ew merged 
UNIX System 
to ship in 1997 


SCOs acquisition of 
the UNIX business from 
Novell paves the way for 


SCO to integrate SCO 
OpenServer and SCO 
UnixWare systems with 
Novell NetWare file, print, 
and directory services (plus 
other emerging technolo¬ 
gies) to provide customers 
with a pervasive, standard 
UNIX system. The merged 
product is code-named 


“Gemini.” 

In addition, SCO will work 
with Novell and HP in creat¬ 
ing a 64-bit operating system 
using a standard 64-bit UNIX 
API for the next-generation 
Intel processor (now known 
as the “P7”), ensuring the 
development of a high-quali¬ 
ty, industry-standard system 


for enterprise application 
servers and network services 
well into the future. 

The Gemini Project 

SCO’s Gemini project will 
create a unified environment 
that integrates the best 
capabilities of both SCO 
OpenServer and SCO 
UnixWare systems, adding 
emerging technologies and 
integrating them into a single, 
scalable UNIX System for 
businesses of all sizes. 

Gemini will include key 
networking services from 
Novell that will be in the 
next release of the SCO 
UnixWare system. Gemini 
will also contain support for 
new hardware technologies 
and new features to address 
the needs of customers in 
the areas of high availability, 
systems management, inter¬ 
operability, performance, and 
scalability. 

Benefits to 
Developers, ISVs, 
and IHVs 

Developers, ISVs, and 
IHVs will be able to lower 
their development and main- 

continued on next page 



UNIX Comes Home to SCO 

continued from page I 


September UNIX Expo 
show,” said Douglas R. 
Johnson, UNIX system 
strategy manager for 
Hewlett Packard. “This is 
clear evidence of progress 
toward a consolidated 
UNIX for the future 64-bit 
chip architecture being 
developed by HP and Intel.” 

SCO has already planned 
a stream of new product 
and technology releases, 
reaching beyond the year 
2000. They will include the 
next release of the SCO 


UnixWare system in 1996, 
the next release of the SCO 
OpenServer System in 1996, 
a Compatibility Toolkit in 
1996 for creating applica¬ 
tions that run on both the 
SCO UnixWare system and 
the SCO OpenServer 
System, and a 1997 release 
that merges the SCO 
UnixWare system and the 
SCO OpenServer System. 
SCO is also working closely 
with its strategic allies, HP 
and Novell, to develop a 
high-availability, high-RAS, 


64-bit UNIX system for 
the next-generation Intel 
architecture, expected to 
ship in 1998. 

With SCO delivering a 
single high-volume UNIX sys¬ 
tem platform, end users can 
reduce their cost of owner¬ 
ship, while gaining many more 
business critical applications, 
as well as SCO’s worldwide 
service and support. ISVs can 
reduce the cost of porting 
and supporting applications 
on multiple platforms, while 
targeting a broader market 


and getting products to 
market more quickly. In 
addition, system vendors and 
OEMs can take advantage of a 
single UNIX system platform 
to reduce their development 
cost, allowing them to focus 
on differentiating their 
products. 
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SCO Charts 
Course to Gemini 


Worldwide Market Share 
UNIX Server and Host Systems 

(Units Shipped) 


Solaris 1&2 
9% 



Other 

35% 


SCO OpenServer 
34 % 

Source: IDC, 12/94 


SCO UnixWare 
6 % 


continued from previous page 

tenance costs, increase 
market penetration, and 
add value to their prod¬ 
ucts. Gemini will help 
them reduce their appli¬ 
cation porting and testing 
efforts and costs, shorten 
their time to market, 
reduce their ongoing sup¬ 
port and maintenance, 
and enable them to apply 
a single optimization 
effort to multiple plat¬ 
forms. 

In addition, they will 
gain access to more chan¬ 
nels for distributing their 
products and be able to 
take advantage of enter¬ 
prise sales opportunities 
created by the various 
OEM sales forces. 

By taking full advantage 
of Gemini’s scalability, 
they can improve the 
price/performance and 
scalability features of 
their own products, as 
well as the new high-per¬ 
formance hardware 

peripherals supported by 
Gemini, and get a head 
start on building applica¬ 
tions for the 64-bit UNIX 
System that will be devel¬ 
oped by SCO and HP for 
the next-generation Intel 
processors. 


A Smooth Road 
to Gemini 


Eiger 

The next release of SCO 
UnixWare, called “Eiger,” 
will include support for 
NetWare 4 services and 
provide greater integration 
with PC clients. Customers 
will be able to deliver basic 
Novell NetWare file, print, 
and directory services to 
Windows clients without 
having a separate Novell 
NetWare server. They can 
also use Eiger as an applica¬ 


tion server for NDS-aware 
applications or as a commu¬ 
nications gateway to 
NetWare Connect Service 
for wide-area networking. 
Expected in Q196, Eiger will 
include previously shipped 
UnixWare updates. 

SCO will continue to 
offer UnixWare source 
code to existing and new 
OEM licensees worldwide. 
Existing Certified Novell 
Engineers (CNEs) for 
UnixWare systems are 
fully certified to support 
UnixWare products from 
SCO. 

Comet 

“Comet,” the next 
release of the SCO 
OpenServer system, will 
provide customers with 
additional reliability, avail¬ 


ability, scalability, and ser¬ 
viceability features. In addi¬ 
tion, it will enable cus¬ 
tomers and application 
developers to easily evolve 
their SCO OpenServer 
solutions to Gemini by pro¬ 
viding greater compatibility 
with SCO UnixWare appli¬ 
cations. Comet will include 
all of the features and func¬ 
tions of SCO OpenServer 


Release 5, plus new features 
that address the require¬ 
ments of high-performance 
servers, Windows clients, 
and business critical applica¬ 
tions. 

Compatibility 

Toolkit 

The Compatibility Toolkit 
will enable developers to 
create a single application 
that is binary compatible 
with Eiger, Comet, and 
Gemini. The Toolkit will 
include a complete develop¬ 
ment environment for 
building, debugging, and 
testing applications that 
take full advantage of new 
features in the Gemini 
release. Hardware vendors 
can use the Advanced 
Hardware Development Kit 
to create drivers for Gemini 
that can be made available 
for the Eiger and Comet 
releases. The Gemini devel¬ 
opment environment will 
include an API set that com¬ 
plies with X/Open’s Single 
UNIX Specification. 

The compatability toolkit 
will also include a set of 
migration documents illus¬ 
trating the differences 
between SCO OpenServer 
and SCO UnixWare envi¬ 
ronments. 


Customer Benefits 

□ A smooth migration path to the new 
64-bit UNIX operating system 

□ Single development, support and main¬ 
tenance for UNIX systems 

Faster development/deployment of 
business critical solutions 

Better control of networked business 
information and resources 

Assistance with building distributed 
solutions standardized on a single set of 
network services (file & print, etc.) 

A single UNIX implementation for the 
Intel P7 platform, providing access to all 
applications previously available for SCO 
OpenServer, SCO UnixWare, and HP- 
UX systems. 










Jack Moyer Named New VP of Human Resources 


I lore than 20 
Years of HR 
Experience 


Jack Moyer has been 
named SCO’s new vice presi¬ 
dent of human resources, 
reporting directly to Alok 
Mohan, president and CEO. 

Moyer comes to SCO with 
more than 20 years of experi¬ 
ence in human resources man¬ 
agement and has a background 
that encompasses management 


development recruitment com¬ 
pensation, and international 
human resources. 

“I’m pleased to have Jack 
on board at SCO,” said Alok 
Mohan.‘‘His solid background 
significantly contributes to 
his role in driving our human 
resources programs. He is a 
welcome addition to SCO’s 
senior executive manage¬ 
ment team.” 

Moyer replaces Greg 
Dougherty, formerly senior 
vice president of human 
resources, who joined the 
company in 1988. After 


more than six years at SCO, 
Greg Dougherty elected to 
pursue other interests. 
SCO wishes him well in his 
future endeavors. 

Jack Moyer most recently 
served as vice president of 
human resources for Ore-lda 
Foods, Inc. Prior to that he was 
vice president of human 
resources at Maspar 
Computer Corporation, a pri¬ 
vately held start-up in 
Sunnyvale, CA. Mr. Moyer’s 
human resources management 
experience also includes posi¬ 



tions at Businessland, Inc., 
National Micronetics, Inc., and 
National Semiconductor. 


Smokin’! 



tools. Fujitsu ICL servers in the SCO Hardware 
are regularly listed Compatibility Handbook. | 


No-RISC Drugs in Chile 


T he Fujitsu ICL 
superserver J554i with 
SCO OpenServer Release 
5 won the AIM ‘‘Hot Iron 
Award” for outstanding 
price/performance. 

The Fujitsu ICL and 
SCO combination achieved 
the best price/perfor¬ 
mance throughput on the 
Multiuser Shared Systems 
Mix Benchmark for sys¬ 
tems in the $50,000- 
$150,000 price range, and 
is the fastest SCO server 
ever in this category. 

Over the past 5 years, 
ICL has consistently deliv¬ 
ered outstanding perfor¬ 
mance and price/perfor¬ 
mance on its Intel and 
SPARC™ processor-based 
servers as demonstrated 
in the AIM UNIX System 
Price Performance 

Quarterly Guides. For 
example, the recently 


published AIM 1995 Fall 
Guide positions Fujitsu 
ICL servers as the fastest 
single, dual and quad 
processor Pentium® sys¬ 
tems using the Multiuser 
Shared System Mix 
Benchmark. In particular, 
the superserver J554i, 
with four 100-MHz 
Pentium processors, 

topped the competition in 
six out of six performance 
and price/performance 
categories. 

Fujitsu ICL has a full 
range of servers starting 
from a teamserver Ci 
model running a 75-MHz 
Pentium processor with 
I 6MB of memory and IGB 
of disk to the award-win¬ 
ning model superserver 
J554i running up to four 
133-MHz Pentium proces¬ 
sors with 768MB of mem¬ 
ory and 236GB of disk 
capacity. 

SCO and Fujitsu ICL 
have collaborated since 
1987. Fujitsu offers SCO 
systems for use on all new 
Fujitsu ICL servers. Every 
system is extensively vali¬ 
dated and certified using 
SCO-supplied validation 


REDFARMA, 

the biggest pharmacy chain 
in Chile, is installing an 
SCO server in each of its 
143 stores to handle all 
business-critical opera¬ 
tions. 

Mr. Mario Tristain, general 
manager of MATRIX, a 
leading SCO reseller in 
Chile, said that the applica¬ 
tions were specifically 
designed in the Bbx pro¬ 
gramming language to meet 
all requirements for 
improving customer ser¬ 


vice and administering the 
pharmacy stores. 

The SCO servers will 
support the POS applica¬ 
tion and generate and 
transmit the purchase 
orders from each pharmacy 
store to the central RED¬ 
FARMA office in Santiago. 

REDFARMA expects to 
increase its number of SCO 
servers to 200 in the 
upcoming months as it 
expands its operations. | 
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Get the Big Picture 

With the SCO Vision Family! 


Windows 
to UNIX 
Integration 
with SCO 


The SCO Vision Family is 
the solution to all of your 
Windows to UNIX integration 
needs, combining the power, 
reliability and scalability of the 
UNIX system with the sim¬ 
plicity of Microsoft Windows. 
All major UNIX platforms are 
supported. 

SCO Vision products allow 
you to easily retrieve files 
from UNIX applications, and 
then pull them across to 
Windows applications like 
Excel or Word. Just point and 
click! 

If you are familiar with 
Windows, you’ll find it easy to 
learn SCO Vision Family prod¬ 
ucts. They all follow the 
Windows style guide. 

With the SCO Vision 
Family’s simple point-and-click 
interfaces, you don’t need to 
know any UNIX commands. 
What’s more, it doesn’t mat¬ 
ter if you’re in your office or 
visiting a remote site. Either 
way, you have access to the 
full feature set, and to all of 
your office’s applications. 

SCO XVision 6 

SCO blazed the trail for 
integration with the world’s 
first transparent PC X server 
— the SCO XVision product. 

SCO XVision 6 is the 
fastest 32-bit PC X server 
available. It is designed so 
that all you see is 
Microsoft Windows. The 
design philosophy behind 
SCO XVision 6 software is 
100% Microsoft 



nt^ 

Family of products, including SCO Term Vision and SCO 
Supervision, and SCO Advanced File and Print Server 


SCO SQL-Retriever 

Complementing the SCO 
XVision 6 software is the 
SCO SQL-Retriever product. 
SCO SQL-Retriever provides 
simultaneous access to a 
range of UNIX databases, 
allowing you to link Windows 
spreadsheets, development 
toolkits, report writers or 
Windows databases with all 
popular UNIX databases. It is 
designed for all major UNIX 
platforms, and takes advan¬ 
tage of most popular net¬ 
working software. 

New Releases 

Then there are the latest 
additions to the SCO Vision 


product family — SCO 
TermVision and SCO Super- 
Vision — and a closely relat¬ 
ed product called SCO 
Advanced File and Print 
Server. 

SCO TermVision 

The SCO TermVision 
product works with mixed 
windows clients, providing 
them with enterprise-wide 
access to UNIX character- 
based systems. 

You can print UNIX files 
on your local PC printer, 
build new Windows inter¬ 
faces on legacy character 
applications, point and click 
to launch UNIX applications, 
set up hot links between cor¬ 


porate data and Windows 
tools via OLE2, and much, 
much more. 

SCO Supervision 

The SCO Supervision 
product fulfills all of your 
remote system administra¬ 
tion needs for PCs running 
SCO TermVision software. 

No longer will you have 
to chase from office to office 
updating and changing user 
files.You can manage all SCO 
Vision Family desktops from 
a central remote point, and 
you can slash network PC 
maintenance costs by set¬ 
ting up unique user groups. 

continued on page 8 
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Integrate Windows... 


SCOTermVision 


SCO Supervision 


SCO Advanced 
File and Print 
Server 


SCO XVision 6 


SCO SQL- 
Retriever 


© 


continued from page 7 

With a single keystroke, you 
can distribute a customized 
SCO TermVision desktop to 
each group, ensuring consis¬ 
tency and security while 
increasing user productivity. 

SCO Advanced 
File & Print Server 

When used with SCO 
OpenServer Release 5, the 
SCO Advanced Print and File 
Server creates a UNIX sys¬ 
tem-based network operating 
system that provides file and 
print access for Windows 95, 
Windows NT™ and other 
operating systems, including 
OS/2® and DOS. It enables 
UNIX servers to not only run 
mission-critical applications but 


also act as file and print servers. 
It is also fully backward compat¬ 
ible with LAN Manager Release 
2 . 2 . 

Based on the newest 
Microsoft NT networking tech¬ 


nology and peer-to-peer com¬ 
patible with NT, SCO Advanced 
File and Print Server allows the 
server to appear to desktop 
clients as though it were an NT 
server. 


The SCO Vision Family and 
SCO Advanced File and Print 
Server provide a solid founda¬ 
tion upon which to build all of 
your Windows to UNIX inte¬ 
gration solutions. j 


SCO Advanced File and 

Print Server 

• Creates UNIX based net¬ 
work operating system with 
NT Server functionality 

• Integrates all Microsoft 
Windows PCs, including 
Windows 95 

• Peer-to-peer compatible 
with NT 


SCO Supervision 

• Reduces the cost of large- 
scale PC management 

• Remote support and 
monitoring of PC users 

• Built-in TCL scripting lan¬ 
guage for automated 
administration tasks 


SCO TermVision 

• Full network access for 
remote users 

• Cost-effective, concur¬ 
rent user licensing 

• Three levels of security, 
including encryption 


SCO SQL-Retrieve r m 

• Connects UNIX databas¬ 
es directly to Windows 
applications 

• Complies with 
client/server standards 
SQL, DDE and OBDC 

• One solution for multiple 
UNIX, database & 
Windows platforms 


SCO XVision 6 M 

• Fastest 32-bit PC X serv¬ 
er available 

• Cut and paste from 
graphical UNIX applica¬ 
tions to Windows appli¬ 
cations 

• Extends Microsoft File 
Manager into the UNIX 
system 


...with All UNIX Servers! 



SCO OpenServer 
Release 5 with Informix 



HP-UX 
with Sybase 



IBM AIX 

with Oracle 



SunSoft Solaris 
with Progress 
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Siemens PN Selects SCO Telecom Product, MK2 



Unveils Joint 

Telecom 

Roadmap 


Following SCO’s announce¬ 
ment at SCO Forum95 to 
bring its Business Critical 
operating system technolo¬ 
gy to the telecommunica¬ 
tions industry, SCO and 
Chorus recently unveiled 
their joint technology 
roadmap to provide a scal¬ 
able family of operating sys¬ 
tem products. 

Voyage to MK2 

The technology stream, 
called “Voyager,” is based on 
Chorus microkernel tech¬ 
nology and SCO’s market¬ 
leading SCO OpenServer 
Release 5 Operating System. 
The first product, code- 
named MK2, is an operating 
system that provides the 
modularity and scalability 
needed to meet a wide 
range of telecom product 
requirements, ranging from 
switches to telephony and 
multimedia servers. MK2, 
scheduled to ship in early 
1997, enables telecom ven¬ 
dors to benefit from the 
open system software mar¬ 
ket while protecting their 
investment in telecom-spe¬ 
cific software solutions. 

The introduction of MK2 
is good news for end users. 
It will provide customers 
with a greater choice of 
solutions, enabling them to 
integrate their computing 
and telephony environ¬ 
ments, using open system 
and de facto standards. 
These solutions will be pro¬ 
vided by telecom equipment 
manufacturers, system inte¬ 
grators, and value-added 
resellers, incorporating off- 
the-shelf tools and applica¬ 
tions, configured to meet 


user needs and integrate 
with their existing systems. 

Increased competition 
and faster technology break¬ 
throughs are forcing many 
telecom manufacturers to 
seek ways to decrease prod¬ 
uct time to market and to 
develop competitive differ¬ 
entiation through new prod¬ 
ucts and services. Telecom 
manufacturers have agreed 
that their applications repre¬ 
sent the most significant 
value to their customers, 
thus they are eager to build 
an open, commercially avail¬ 
able operating environment 


that provides the quality of 
service that their customers 
expect. 

“Users are increasingly 
demanding computing-style 
application functionality from 
their telecommunications 
equipment vendors,” said 
David Cuss, director of 
SCO’s telecom group. 
“They want to rationalize 
their telephony, computing, 
and networking administra¬ 
tion overheads, and this 
means a common environ¬ 
ment. With MK2,we can help 
telecom equipment vendors 
provide solutions to these 
problems more quickly than 
with proprietary environ¬ 


ments. 

The core microkernel 
technology meets three key 
requirements: modularity, 
which means that the MK2 
product can be scaled to fit 
on different hardware 
devices; support for a reli¬ 
able, restorable real-time 
subsystem where mission- 
critical switching and tele¬ 
phony applications run; and, 
optionally, support for a pro¬ 
prietary real-time operating 
system that enables the 
migration of existing applica¬ 
tions. 

The joint roadmap indi¬ 


cates a family of operating 
systems ranging from the 
modular MK2 — a binary 
product from SCO targeted 
initially at the Intel x86 archi¬ 
tecture — to source prod¬ 
ucts from Chorus, which will 
be available for a range of 
processor architectures. 

Siemens PN is 
First Customer 

The SCO/Chorus initia¬ 
tive has already been 
endorsed by a number of key 
companies in the telecom 
sector, including Alcatel 
Business Systems, Ericsson, 
and Dialogic. SCO is pleased 


to announce Siemens 
Private Communications 
Systems as its first major 
customer for the MK2 prod¬ 
uct line. 

Gerhard Ott, head of 
strategic marketing and engi¬ 
neering for Siemens Private 
Communications Systems, 
said, “The world of telecom¬ 
munications is becoming 
increasingly competitive, 
with customers demanding 
ever greater responsiveness 
from their service providers. 
The manufacturers that will 
survive are those who rec¬ 
ognize that they can no 
longer do everything alone. 
Siemens PN will use SCO’s 
standard telecommunica¬ 
tions operating environment 
in a number of future prod¬ 
ucts, enabling us to bring 
products to market more 
rapidly, and focus resources 
on our differentiating ser¬ 
vices.” 

The combined SCO and 
Chorus announcement, with 
support from Siemens PN, 
took place at Telecom 95 
in Geneva, the world’s 
largest telecommunications 
forum and exhibition, 
organized by the 
International Tele- commu¬ 
nications Union (ITV). The 
exhibition and book fair was 
attended by an estimated 
130,000 visitors. 

For more information on 
SCO’s telecom initiative, 
contact Gordon Jago, SCO’s 
telecom market develop¬ 
ment manager at +44(0) 
1923-83895, FAX +44(0) 
1923-813812, email gor- 
donj@sco.com; or Dan 
Houze, SCO’s manager of 
computer telephony integra¬ 
tion marketing at +1 408- 
427-7043, FAX +1 408-424- 
541 I, email danh@sco.com. 
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Resting Easy with Release 5! 


^Australia’s 
Capt’n 
Snooze 
Feathers Bed 
with SCO 
OpenServer 


Australian bedding 
retailer Capt’n Snooze is 
halfway through a two-year, 
$A2 million project to give its 
company and franchise stores 
a competitive edge in its mar¬ 
ket. The $140 million compa¬ 
ny has been selling beds to 
Australians for 21 years. 

To stay ahead of its grow¬ 
ing market, Capt’n Snooze is 
installing SCO OpenServer 
Release 5 and upgrading its 
computer systems at its head 
office in Melbourne, Australia. 
It’s also installing SCO 
OpenServer Release 4.21 and 
networked point-of-sale 
workstations at each of its 80 
stores throughout the states 
of Queensland, New South 
Wales, and ACT. 

“The main reason for the 
project is to improve service 
to the franchise store owners 
and give us an advantage over 
our competitors, none of 
whom are automating to this 
extent,’’ said Craig Willmott, 
MIS manager at Capt’n 
Snooze. 

Advanced 
Accounting and 
POS Systems 

The major benefit will be 
tighter control over stock, 
allowing the Capt’n Snooze 
stores to accurately predict 
their merchandise needs. 
The new, sophisticated 
accounting and POS software 
will also enable the store 
owners to better manage 
their businesses. 


Previously the stores used 
a variety of systems, typically 
stand-alone, DOS-based POS 
systems. Administration func¬ 
tions, such as accounts 
payable, purchasing, and gener¬ 
al ledger, were either com¬ 
pletely manual or operated on 
a stand-alone, non-integrated 
system. This combination 
made the job of managing 
information a cumbersome 
one. 

According to Mr. Willmott, 
the area where IT investment 
will prove most valuable is in 
combining POS and adminis¬ 
trative functions. 

“It will allow us to achieve 
tighter inventory and financial 
control because all sales, 
stock, and financial informa¬ 
tion will be easily accessible,’’ 
he said. 

Profiling the 
Customer for 
Better Service 

The stores will have dial¬ 
up remote connectivity with 
the head office. Some of the 
larger franchises with multiple 
sites have up to ten users in 
different locations. These 
stores will be connected over 
leased lines. Sales information 
will be uploaded from the 
stores by the head office. To 
assist future planning, Capt’n 
Snooze will then be able to 
compile a customer profile 
analysis and identify which 
products are selling in which 
areas. 

Easy to Use 

“Our biggest concern 
when planning the project,’’ 
said Mr. Willmott, “was that 
most store owners had little 
computer knowledge. SCO 
enables us to pre-configure 
the store system so that the 
operating system is trans¬ 
parent to the user. 
Installation at the stores was 
then easy.” 


Bridging the Gap 

“The communications 
aspect of the SCO system is 
also very good,” added Mr. 
Willmott. “It allows us to 
remotely support the sites, 
and transfer information to 
and from them without inter¬ 
rupting their daily work.” 

Implementation of the pro¬ 
ject is scheduled in three 
stages over a two-year period. 
Stage one involves installing 
new point-of-sale (POS) sys¬ 
tems, and is already complete 
in 85% of the stores. 
Approximately 50% of these 
stores have moved into stage 
two, which includes convert¬ 
ing accounts payable and pur¬ 
chasing information. Stage 
three involves full inventory 
and general ledger control, 
and is scheduled for comple¬ 
tion in June 1996. 

“The SCO/Compaq multi¬ 
tasking, multiuser system suits 


us well,” he said. “SCO — 
both in head office and in the 
stores — has proved very 
reliable.” 

Upon completing this pro¬ 
ject, Capt’n Snooze intends to 
investigate the possibility of 
upgrading all sites to Release 5 
in order to run Lotus Notes® 
and utilize the POP mail facili¬ 
ties within Release 5. They 
have also evaluated the SCO 
Doctor™ product, which they 
plan to implement in the first 
quarter of 1996. 

For more information, con¬ 
tact Nicola Remington, 
SCO’s marketing manager 
for Australia, at +(61 2) 

9966-1999, or email nico- 
lar@sco.com. ^ 
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BP Pumps Up Customer Service with SCO 



Server Drives 
New 

Integrated 
Retail Systems 

Xo provide the best in 
customer service at its com¬ 
pany-managed and franchised 
oudets, BP Oil installed a new 
retailing system that integrates 
the fuel pumps in the fore¬ 
court with the point-of-sale 
(POS) devices in the retail 
shop and the computer sys¬ 
tem in the back office. In addi¬ 
tion, the system is linked with 
the head office to provide BP 
decision makers with swift 
access to accurate information 
from each site. 

Mark Brightman, BP s retail¬ 
ing systems manager, said, “BP 
operates in a very competitive 
market To retain our compet¬ 
itive edge we needed to 
reduce our operating costs 
whilst improving service to the 
customer and raising turnover. 
So we had to select a cost- 
effective way of automating 
the control of the pumps in 
the forecourt pricing in the 
shops, stock control, credit 
card payments, and other 
administrative functions — 
and thus free up each manag¬ 
ers time to concentrate on 
the important element of the 
job, the customer.” 

It’s Business 
Critical. It’s SCO. 

“The system was to be 
business-critical — and so had 
to be absolutely robust,” 
added Mr. Brightman.“lt there¬ 
fore had to be based around 
products and suppliers such as 
SCO with a top-class track 
record for resilience, and an 
excellent support infrastruc¬ 
ture. We needed a standard, 
robust, easily scalable platform 
in each outlet, which would 
require the very minimum in 



support overheads from us. 

“Another requirement was 
for an open, flexible system 
which was hardware indepen¬ 
dent We wanted to be sure of 
being able to select the most 
cost-effective configuration as 
and when our requirements 
change. BP Oil has retail oudets 
all over Europe, and so suppli¬ 
er-independence was crucial.” 

The heart of the 
solution 

The heart of the solution is 
an SCO OpenServer system 
running in the back office on an 
AT&T® 486™ machine with an 
in-house application built on an 
Informix™ database. The sys¬ 
tem receives input on sales 
from the AT&T POS devices, 
each with its own processor. 
The POS devices or “tills” 
receive information via a pro¬ 
prietary pump controller. In 
turn, the back-office application 
running on the SCO system 
sends and receives business 
information to and from a cen¬ 
tral system at the head office. 


Credit, debit, and fuel card 
information is handled via elec¬ 
tronic funds transfer. 

“We have now successfully 
automated our fuel stock con¬ 
trol on the forecourt and the 
scanning of all shop products,” 
explained Mr. Brightman. “This 
has allowed us to move away 
from individual pricing of prod¬ 
ucts toward shelf-edge labeling 
— which carries substantial 
time savings. 

“We are now able to 
accept all kinds of credit and 
debit cards painlessly, by trans¬ 


ferring this information off site 
using electronic funds transfer. 

Remote software 
distribution 

The power of the operat¬ 
ing system allows us to make 
changes from the central office 
and send software down to the 
sites remotely whenever nec¬ 
essary.” 

The result? Greater 
customer service. 


3 Month Worldwide Shows and Events Calendar 


February 


March 


April 


14-16 UniForum , 96 

San Francisco, CA, U.S. 

25-28 Crossroads 96 

Laguna Niguel, CA, U.S. 

25-28 Informix Partner 
Conference 

San Francisco, CA, U.S. 


12-14 CT Expo (Computer 
Telephony) 

Los Angeles, CA, U.S. 

14-20 CeBIT 

Hannover, Germany 

26-28 Software Developers 
Conference 

San Francisco, CA, U.S. 


2-4 FOSE ‘96 

Washington, DC, U.S. 

10-12 Mexico Foro 

Mexico City, Mexico 

14-19 Oracle Users 
Conference 

Amsterdam, 

Netherlands 















Protect Your Investment! 


Attention 
SCO Open 
Server Release 
5 Users 


Interested in protecting 
your software environment? 
Then you may want to invest 
in a subscription to SES, SCO’s 
Software Enhancement 
Service. SES automatically 
gives you quarterly software 
updates and the latest techni¬ 
cal support information, 
including software releases 
and product upgrades. 

The SES subscription ser¬ 
vice provides ongoing support 
for SCO OpenServer Release 
5 products. Subscriptions can 
be purchased in increments of 
I or 2 years. 

What is Included in 
SES? 

The service also provides 
many updates, including: 

• Software fixes to report¬ 
ed system problems 

• New features not yet 
available in standard SCO 
products 

• The most current device 
drivers 

• The SCO Directory of 
third-party products and 
services 

• The SCO Hardware 
Compatibility Handbook of 
systems and peripherals 

For IS managers and tech¬ 
nical staff members, the ben¬ 
efits are many, including: 

• A reduction of support 
time because problem 
diagnosis is simplified 
with SCO’s unique 
problem-solving database 

Elimination of budgetary 
obstacles to upgrading 


because upgrades are 
included in the subscrip¬ 
tion coverage 

• Proactive software deliv¬ 
eries each quarter 

For resellers, the benefits 
include: 

• Keeping your customers 
on the latest SCO tech¬ 
nology without diverting 
your upgrade efforts 

• Helping establish on¬ 
going relationships with 
customers through regu¬ 
lar contact 

• Bringing customers back 
for renewals 

• Providing a value-added 
companion sale to every 
SCO product sale, and 
much more 

When you subscribe 
to SCO’s Software 
Enhancement Service, you will 
receive the Software Support 
Library on CD-ROM four 
times a year. The quarterly 
Software Support Library 
includes Support Level 
Supplements (SLS), Extended 
Feature Supp- lements (EFS) 
and Advanced Hardware 
Supplements (AHS). 

How to Order 

To subscribe to SES or 
upgrade to SCO 
OpenServer Release 5, con¬ 
tact your authorized SCO 
representative. Or call ( 
Europe and International) 
+44 (0) 1923 816344; (US 
and Canada) 1-800-SCO- 
UNIX. _ 



SCO Q4 & FY95 Results 


e are 
excited about 
our prospects 
for the future,” 
said Alok Mohan. 


SCO collected more 
than $47,000,000 during 
the fourth fiscal quarter of 
1995, company officials 
announced. For Q4 of 
FY95,SCO announced rev¬ 
enues of $47,152,000, 
with net profits for the 
quarter totaling $279,000, 
or $0.01 per share. 

Revenues for the fiscal 
year ending September 30, 
1995 were $199,329,000, 
compared to $184,068,000 
for 1994. Excluding non¬ 
recurring charges, net 
profits for the year 
were $10,016,000 or 
$0.30 per share as com¬ 
pared to $14,246,000 or 
$0.45 per share in the year 
ending September 30, 
1994. 

Alok Mohan, SCO 
president and CEO, said, 
‘‘Our major accounts and 
channel partners showed 


a continued strong 
acceptance of both SCO 
OpenServer Release 5 
and the new release of 
SCO XVision 6 from our 
Client Integration divi¬ 
sion, and we are pleased 
with the increased 
demand for our products 
in the U.S.” 

Mr. Mohan added, 
“With the synergies aris¬ 
ing from the acquisition of 
the UNIX technology and 
the UnixWare business 
from Novell, increased 
leverage with our strate¬ 
gic allies, expanded chan¬ 
nels of distribution and 
a strengthened manage¬ 
ment team, we believe 
SCO is well positioned to 
continue to increase our 
market share of UNIX 
based Business Critical 
Software. We are excited 
about our prospects for 
the future.” 
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